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Vol. 28, No. 1 (January, 2001) 


GENERAL ELECTRIC TAKES A LEADERSHIP 
ROLE IN DISCLOSURE OF FRACTIONAL 
PREMIUM CHARGES AS ANNUAL 
PERCENTAGE RATES 
Describes how two life insurers owned by General 
Electric have begun to disclose fractional premium 
charges expressed as annual percentage rates, and 
includes an appendix describing the calculations 


THE AGE 100 PROBLEM IN LIFE INSURANCE 
Raises questions about what happens when an 
insured person reaches the end of the mortality 
table on which his or her policy is based 


SHOULD THE FEDERAL TRADE COMMISSION 
REGULATE THE SECONDARY MARKET FOR 
LIFE INSURANCE POLICIES? 

Introduces the following article 


WHO SHOULD REGULATE THE VIATICAL 

INDUSTRY? (BY S. ROY WOODALL, JR.) 
Discusses the regulation of the viatical industry and 
raises the question of whether it would be desirable 
for the Federal Trade Commission to regulate the 
industry 


WHO SAYS FINANCIAL SERVICES INTEGRATION 
IS INCONSUMERS’ BEST INTERESTS? 
Offers complimentary reprints of a recent talk 
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Vol. 28, No. 2 (February, 2001) 


TWO DRAMATICALLY DIFFERENT 

SETTLEMENTS IN LITIGATION OVER 

DISCLOSURE OF FRACTIONAL PREMIUM 

CHARGES AS ANNUAL PERCENTAGE RATES 
Contrasts the then proposed settlement of the 
fractional premiums lawsuit in which Massa 
chusetts Mutual Life Insurance Company was the 
defendant and the then proposed settlement of the 
lawsuit in which Primerica Life Insurance 
Company was the defendant 


SHOULD LIFE INSURERS COMPETE WITH 
VIATICAL FIRMS BY OFFERING CASH VALUES 
RELATED TO THE HEALTH OF INSUREDS’ 


Introduces the following article 


HEALTH RELATED CASH VALUES—SOMI 

PRACTICAL ASPECTS (BY ALBERT E. EASTON) 
Discusses the advantages and some practical 
problems if insurers offer to pay cash surrender 
values that are based in part on the health of the 
insured at the time of surrender 


THE BANNING OF “THE INSURANCE FORUM” 
IN THE HOME OFFICE OF MASSACHUSETTS 
MUTUAI 
Discusses the subscription cancellations received 
from several executives of Massachusetts Mutual 
Life Insurance Company 
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Vol. 28, No. 3 (March, 2001) 


JUSTIFYING THE UNJUSTIFIABLE—HOW A 
COURT-APPROVED SETTLEMENT PROTECTED 
A $550 MILLION BONANZA IN FRACTIONAL 
PREMIUMS AT PRIMERICA 
Describes the finalized settlement in the fractional 
premiums lawsuit in which Primerica Life Insur- 
ance Company was the defendant, explains how the 
settlement protects the $550 million in fractional 
premium charges that Primerica will receive over 
the next five years, and includes in appendixes 
excerpts from the testimony of one expert witness 
and the affidavit of a former New Mexico superin- 
tendent of insurance 


THE LOMA REPORT ON VIATICAL AND LIFE 
SETTLEMENTS 
Describes briefly a recent report prepared by the 
Life Office Management Association on viatical 
and life settlements 


FROM THE MAILBAG 
Comments by Larry M. Schmitt, G. E. (Jerry) 
Fadal, John Henry McDonald, and Roger N. Hill 


Vol. 28, No. 4 (April, 2001) 


SECOND-TO-DIE POLICIES, THE NEW JERSEY 

OEPARTMENT, AND THE INSURANCE INDUSTRY 

ASSAULT ON THE POLICY APPROVAL PROCESS 
Discusses the incontestability, suicide, and notifica- 
tion clauses in second-to-die policies, shows 
excerpts from rules adopted by the New Jersey 
insurance commissioner relating to those clauses, 
describes legislation enacted in New Jersey limit- 
ing the commissioner’s policy disapproval power, 
and shows excerpts from the report of a task force 
of the American Council of Life Insurers 
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DIRT YSHEETING—ANOTHER TYPE OF 

VIATICAL FRAUD 
Discusses a case of viatical fraud where an individ- 
ual who was diagnosed with AIDS and/or was 
infected with HIV applied for policies from several 
insurers on the lives of one or more healthy persons 
and later sold the policies to viatical firms by 
substituting his own medical records for those of 
the healthy persons 


MORE ON THE ARITHMETIC OF SENIOR 
SETTLEMENTS 
Describes, in a follow-up to an article in our May 
2000 issue, some further analyses we performed 
suggesting it is difficult or impossible to operate 
profitably in the senior settlement market 


A FURTHER UPDATE TO OUR SEPTEMBER 2000 
SPECIAL RATINGS ISSUE 
Lists recent rating actions taken by A. M. Best 
Company, Fitch, Moody’s Investors Service, 
Standard & Poor’s, and Weiss Ratings, Inc. 


Vol. 28, No. 5 (May, 2001) 


A LEGAL ATTACK ON NEW YORK LIFE’S 

CHANGES IN ITS AGENTS’ RETIREMENT PLAN 
Discusses the background of a class action lawsuit 
filed by nine former agents and one current agent 
against the New York Life Insurance Company 
challenging changes made ten years ago in the 
company’s retirement plan for agents 


MORE ON THE AGE 100 PROBLEM IN LIFE 
INSURANCE 
Describes, in a follow-up to an article in our 
January 2001 issue, the results of our survey of 20 
life insurance companies concerning what happens 
when an insured person reaches the end of the 
mortality table on which his or her policy is based 


BANK ONE’S MARKET INDEX ACCOUNTS IN 
AN ENVIRONMENT OF FALLING INTEREST 
RATES 
Discusses, in a follow-up to articles in our Decem- 
ber 1999 and August 2000 issues, the actions of 
Bank One with regard to interest rates credited 
on market index accounts during a period when 
market interest rates were declining 


Vol. 28, No. 6 (June, 2001) 


THE CONTINUING SAGA OF LIFE INSURANCE 

SALES PRACTICES AT MILITARY INSTALLATIONS 
Discusses a report commissioned by the UV. S. 
Department of Defense concerning life insurance 
sales practices at military installations 
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ANOTHER METHOD FOR EVALUATING 
FRACTIONAL PREMIUM CHARGES 
Describes a method for evaluating fractional pre- 
mium charges by starting with the desired annual 
percentage rate or annual interest rate and working 
backward to arrive at fractional premiums 


FROM THE MAILBAG 
Comments by Jack Brown, Robert H. Maloney, and 
Warren L. Metzger 


PRUDENTIAL AND THE NEW YORK 
DEPARTMENT 
Discusses a market conduct examination report on 
The Prudential Insurance Company of America by 
the New York insurance department 


Vol. 28, No. 7 (July, 2001) 


EXECUTIVES’ COMPENSATION IN 2000 
Shows 2000 compensation of persons who received 
$600,000 or more from insurance companies, and 
mentions the New York insurance department’s 
decision to black out from the compensation 
exhibits the names of all but the directors and top 
three officers of each company 


MORE ABOUT THE LEGAL ATTACK ON NEW 
YORK LIFE’S CHANGES IN ITS AGENTS’ 
RETIREMENT PLAN 
Discusses, in a follow-up to an article in our May 
2001 issue, the amended complaint in the class 
action lawsuit against the New York Life Insurance 
Company challenging changes made ten years ago 
in the company’s retirement plan for agents 


VIATICARE, SENIOR SETTLEMENTS, AND THE 
VETERANS OF FOREIGN WARS 
Discusses an advertisement that appeared in the 
magazine of the Veterans of Foreign Wars endors- 
ing a program of life settlements 


THE LIKELY FAILURE OF A UNIVERSAL LIFE 

POLICY 
Discusses a universal life policy issued in 1985 by 
Valley Forge Life Insurance Company and donated 
in 1999 by the policyholder to a charitable entity, 
and says the likely failure of the policy illustrates 
the risks associated with universal life and the 
absence of careful management of the policy 


TACTICS USED BY A CRITIC OF 
NORTHWESTERN MUTUAL 


Discusses two items on a website that is critical of 


many officials and representatives of The North- 
western Mutual Life Insurance Company 
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Vol. 28, No. 8 (August, 2001) 


WHAT IS THE “LEAP” SYSTEM? 

Discusses the “Lifetime Economic Acceleration 
Process” (LEAP), which was created in 1980 by 
Robert Castiglione, and which describes itself in 
advertisements as having “discovered a foolproof 
way to sell large permanent life insurance policies, 
regardless of the income and estate tax laws, needs 
analysis or financial planning objectives,” and 
explains why we believe the system is opaque 


RISK-BASED CAPITAL DATA FOR 2000 
Explains risk-based capital data, and presents 2000 
and other recent years’ data for life-health and 
property-liability insurance companies 


SURPLUS NOTE USAGE BY INSURERS 
Lists the amounts of surplus notes outstanding in 


life-health and property-liability insurance compa 
nies at the end of 2000 and 1999, and shows the 
effect of surplus notes on the risk-based capital 
ratios of the companies issuing the surplus notes 


Vol. 28, No. 9 (September, 2001) 


THE FINANCIAL STRENGTH OF LIFE-HEALTH 

INSURANCE COMPANIES 
Provides, in a 36-page special ratings issue, a list 
showing 3,782 financial ratings assigned to 1,715 
life-health insurance companies in the U. S. and 
Canada as of August 1, 2001 by A. M. Best, Fitch, 
Moody’s Investors Service, Standard & Poor's, and 
Weiss Ratings, includes lists of companies sug 
gested for conservative consumers, provides a 
watch list of 759 life-health companies, explains 
how consumers may use the lists, and includes the 
rating firms’ descriptions of their rating categories 
and their rating distributions 


Vol. 28, No. 10 (October, 2001) 


A LEGAL IMMUNITY ZONE FOR THE 

MARKETERS OF VARIABLE INSURANCE 

PRODUCTS 
Discusses the combination of a 1998 federal 
statute—the Securities Litigation Uniform Stan 
dards Act (SLUSA)—and recent federal court 
decisions—the Lander and Patenaude cases—that 
has created a legal immunity zone for the marketers 
of variable insurance products, presents the views 
of attorneys representing both sides in the Lande 
case, presents a discussion by the plaintiffs’ attor- 
neys of the nature of the underlying allegations in 
the Lander case, and expresses the opinion that, if 
the decisions are not reversed, Congress should 
amend SLUSA to exempt variable products from 
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the prohibition on the use of class action lawsuits 
based on state law claims 


JASON ADKINS, DAVID SCHIFF, ALLIED 

MUTUAL, AND AN IMPORTANT IOWA 

SUPREME COURT DECISION 
Discusses a recent decision by the lowa Supreme 
Court reaffirming that policyholders of a mutual 
insurance company have significant ownership 
interests, describes the actions of Jason Adkins, 
one of the attorneys for the plaintiff, and describes 
the actions of David Schiff, whose article in his 
newsletter figured prominently in the decision 


MORE ON EXECUTIVES’ COMPENSATION 

IN 2000 
Presents, in a follow-up to an article in our July 
2001 issue, the compensation data for several 
companies whose exhibits were missing when we 
assembled the data for the earlier issue 


MORE ON THE TACTICS USED BY A CRITIC OF 
NORTHWESTERN MUTUAL 
Discusses, in a follow-up to an article in our July 
2001 issue, another item on the website of a firm 
that is highly critical of The Northwestern Mutual 
Life Insurance Company 


FROM THE MAILBAG 
Comments by Arnold Jentleson, Walter Droeske, 
Shannon R. Schweigert, Tom Wolff, an individual 
whose name was withheld, and Steve Bertino 


Vol. 28, No. 11 (November, 2001) 


REQUIREMENTS FOR THE PROPER 
FUNCTIONING OF PRIVATE INSURANCE 
(BY JOSEPH M. BELTH, S. TRAVIS PRITCHETT, 
AND JOAN T. SCHMIT) 
Reviews, in the wake of the events of September 
11, some principles that may help explain develop- 
ments likely to occur in the insurance market in the 
future as a result of the tragedy 


INCOME TAXATION OF THE INSIDE 
INTEREST—AN IMPORTANT NONDISCLOSURE 
IN LIFE INSURANCE 
Discusses the importance of disclosing at the point 
of sale the potential income tax consequences of 
surrendering a life insurance policy 


NORTHWESTERN MUTUAL TELLS ITS 
REPRESENTATIVES HOW TO EXPRESS 
FRACTIONAL PREMIUM CHARGES AS 
ANNUAL PERCENTAGE RATES 
Describes the annual percentage rate calculator that 
The Northwestern Mutual Life Insurance Company 
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recently placed on its internal website for use by 
the company’s representatives 


MORE ON RISK-BASED CAPITAL DATA FOR 2000 
Presents, in a follow-up to an article in our August 
2001 issue, the risk-based capital data for two 
insurers that were not included in the earlier article 


THE IMPACT OF RECENT EVENTS ON RATINGS 
Discusses in general terms the impact to date of the 
September I|1 events on the financial strength 
ratings of insurers 


A COURT ORDERS THE NEW YORK 
INSURANCE DEPARTMENT TO HONOR OUR 
REQUEST FOR EXECUTIVE COMPENSATION 
DATA 
Reports, in a follow-up to an article in our July 
2001 article about the New York insurance depart- 
ment’s decision to black out from the compensation 
exhibits the names of all but the directors and three 
top officers of each company, that a court in New 
York ordered the department to honor our request 


Vol. 28, No. 12 (December, 2001) 


INSURANCE COMMISSIONERS AND THE 
ACLI OPPOSE DISCLOSURE OF FRACTIONAL 
PREMIUM CHARGES AS ANNUAL 
PERCENTAGE RATES 
Describes the activities of two current insurance 
commissioners and the American Council of Life 
Insurers, who have been opposing disclosure of 


fractional premium charges as annual percentage 
rates in the New Mexico litigation relating to that 
subject 


MORE ON THE “LEAP” SYSTEM 
Discusses, in a follow-up to an article in our 
August 2001 issue, correspondence with the “Life 
Economic Acceleration Process” (LEAP) office 
about the system, presents some additional 
information about the system, and offers a package 
of material for interested persons 


WHAT PROVIDENT MUTUAL WILL NOT 

ALLOW ITS POLICYHOLDERS TO SEE UNTIL 

LATER 
Describes our unsuccessful efforts to obtain the 
August 2001 fairness opinion obtained by Provi- 
dent Mutual Life Insurance Company from Morgan 
Stanley & Co. relating to Provident’s proposed de- 
mutualization and the company’s acquisition by 
Nationwide Financial Services, and includes an ex- 
cerpt from the fairness opinion Provident obtained 
in 1998 from Morgan Stanley in connection with 
Provident’s mutual holding company plan 
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